
Overstone Global Equity Income Fund
Patient, unconstrained, contrarian value investing
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 Annualised

  1 month YTD 1 year Launch 3 years 5 years Launch

n	I Acc GBP +6.9 +11.6 +44.5 +149.1 +8.5 +10.9 +10.3

n	MSCI World High Dividend Yield +7.3 +5.0 +21.9 +142.4 +8.2 +9.4 +10.0

n	MSCI World +4.4 +3.8 +38.4 +218.7 +13.4 +14.3 +13.2

	 IA Sector Ranking 1 1 1 2 3 2 2

     

Preceding five calendar years performance  2020  2019  2018  2017  2016

I Acc GBP ‑5.6 +20.5 ‑4.7 +10.8 +29.7

MSCI World High Dividend Yield ‑2.9 +18.4 ‑1.9 +7.8 +30.4

MSCI World +12.6 +22.7 ‑3.1 +11.7 +28.3

Performance is calculated net of all fees and expenses and on a total return basis, inclusive of all 
distributions to unit holders. Charges and expenses for the I Acc GBP share class are deducted from Capital. 
MSCI World index is for comparison purposes only. 
Source: Oldfield Partners.

The value of all investments and the income from them can go down as well as up; this may be due, in 
part, to exchange rate fluctuations. Past performance is not a guide to future performance.

Fund manager commentary
The fund rose 6.9% in GBP in March while the MSCI World High Dividend Yield Index rose 7.3%. The largest 
negative contributors to performance were, in order of impact, IWG (‑5%, total return in local currency), 
Allegiant (‑3%), Colliers (‑5%) and easyJet (‑1%). The largest positive contributors to performance were, in 
order of impact, Cerved (+40%), BT (+25%), E.ON (+17%) and JD Wetherspoon (+10%).

It is rare to see as much turnover in the fund as we saw last month. The last time that this happened was in 
March 2020 when we were having to assess the fall‑out of the pandemic. This time, we have made two new 
purchases, detailed below, and sold two holdings: Yue Yuen, having reached our price target, and Cerved, 
which was itself a new purchase in the month, after it received a tender offer.

Cerved is an Italian based corporate credit bureau. Unlike the consumer‑focused credit bureaus Experian 
and Equifax, Cerved is focused on corporates, especially SMEs. We purchased the shares at the beginning of 
March as we felt the 10% free cash flow yield that the company was trading on was a large discount to peers 
that traded at 3-4% free cash flow yield. Our average purchase price was €7.12. One week later, the company 
received a bid from a private equity buyer at €9.50 a share. Although Cerved was a company we had been 
following for several years the timing of the purchase could not have been luckier.

Following the disposal of Cerved and Yue Yuen, we purchased Swedish Match and Progressive. Swedish 
Match and Progressive have many things in common. They were both founded in the first half of the 
twentieth century and continue to be able to deploy capital at high rates of return with plenty of opportunity 
for growth as they take share in growing markets.

They both have eclectic histories that explain the position they occupy in their respective markets today. 
Progressive’s history as a provider of car insurance to higher risk customers has meant it has been leading 
in the adoption of new technologies such as telematics. While Swedish Match chose to exit the cigarette 
business over 20 years ago and as a result is a leader in smokeless tobacco products.
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Investment objective 

The Fund’s objective is to provide a 
significant level of income which will 
rise over time, combined with attractive 
capital growth. The Fund seeks to achieve 
this objective through investment in a 
focussed portfolio of global equities of 
primarily large, but some medium sized 
companies. The Fund targets a yield 
of at least 1.3x that of the MSCI World 
Index. The approach is classic contrarian 
value, based on bottom‑up fundamental 
research of individual companies.

Fund particulars

Launch date 06 December 2011

Fund size £112.4m

Domicile United Kingdom

Structure UCITS

Base currency GBP

Dealing Daily

Min. investment £10,000

IA sector Global Equity Income

Benchmarks MSCI World High 
 Dividend Yield

 MSCI World

“A concentrated portfolio 
concentrates the mind...”

About Oldfield Partners

Oldfield Partners LLP is an owner‑
managed boutique fund management 
firm which manages equity portfolios 
for a global client base that includes 
endowments funds, pension funds, 
charities, family offices and individuals.

Oldfield Partners began operations in 
March, 2005 and is majority owned by the 
executive partners.

We are value investors with a distinctive 
approach: a limited number of holdings, 
long‑only, no leverage, diversified, 
index‑agnostic and suspicious of short‑
termism.

Fund performance (%)
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Commentary - continued

Swedish Match was founded by Ivan Kreuger in 1917. The business grew as Kreuger negotiated control of match monopolies throughout Europe and the 
Americas in return for government loans. At its peak, Swedish Match and its affiliates controlled about three quarters of worldwide match production along 
with a number of enterprises ranging from Ericsson to Deutsche Bank. To execute his empire building Kreuger invented several financial innovations including 
non‑voting B shares and was ultimately known as the Match King. Kreuger himself admitted to some extent that not all was above board when he said, “I’ve 
built my enterprise on the firmest ground that can be found—the foolishness of people.” That part of Swedish Match’s history ended up in bankruptcy in 1932. 
Swedish Match then became an arm of the Swedish state until it was listed in 1996. Swedish Match’s leadership in smokeless product came about because 
of Sweden’s increased use of snus that began in the early 1970s. Snus is a smokeless tobacco product that is placed inside the lip and comes in a pouch that 
is about the size of a piece of chewing gum.

Smoking prevalence in Sweden now stands at 7% – the lowest in the developed world – with smokeless prevalence at c.25%. Norway has been the next 
country to follow suit with smoking prevalence falling from 20% to below 10% since 2008, while smokeless prevalence has risen from 5% to just under 15%. 
Swedish Match has around 50% market share in the Scandinavian smokeless market.

The only other major market for smokeless products is the US, which is about 3.5 times the size of Scandinavian market despite much lower prevalence of 
c.2.5%. However, all the growth in the category is now coming from a new generation of products called nicotine pouches. This product is like snus but has 
had the tobacco removed and is all white in nature which has increased consumer appeal. Nicotine pouches have risen from 0% of the US market to 10% in 
the last three years.

Swedish Match’s nicotine pouch is called Zyn. In many parts of the US, Zyn is synonymous with nicotine pouches having been the first brand to launch; it 
currently has around 75% market share. We expect nicotine pouches to gain share within the overall smokeless market which, in turn, we expect to grow as it 
takes share from the conventional smoking market. Swedish Match is in a strong position to benefit from these trends.

We purchased Swedish Match on a 5% free cash flow yield. This is at the more expensive end of what we would be willing to pay for a business. However, this 
is a fast‑growing consumer staple that generates very high returns on capital (c.100%) and has plenty of room to grow. The last twenty years has seen the 
business grow sales per share at 7% per annum and EPS at 12% per annum. We expect this to accelerate with Zyn. Our fair value based on 5% free cash flow 
yield is 1,200 SEK a share, providing 75% upside.

Progressive was founded in 1937. It is now the third largest auto insurer in the US.

Progressive’s core strategy is to deploy capital and grow as quickly as possible provided its combined ratio remains below 96%. The combined ratio is a 
measure of profit or loss on insurance policies written, with anything below 100% a profit. Over the last two decades, Progressive has successfully executed 
this strategy, growing its earnings per share at 17% per annum and its book value per share by 14% per annum while maintaining an average combined ratio 
of 92% (and never going above 96% for any full year).

The strength in its underwriting capabilities can be traced back to its origins. As noted above, Progressive started out focusing on higher risk customers who 
were rejected by other insurers. To be profitable within the non-standard segment Progressive had to develop superior underwriting capabilities which it 
would later take to standard and preferred customers. In addition, Progressive was a first-mover with the use of telematics (a black box that monitors a drivers 
behaviour). Approximately 30% of Progressive’s customers use telematics – with this data‑gathering technology being the “single most predictive rating 
variable” according to the company. This vast bank of data provides a competitive advantage and helps to maintain best-in-class underwriting capabilities.

The wider industry is also attractive. Insurance premiums grow over time, demand is non‑cyclical given the legal requirement for insurance, customers 
tend to be ‘sticky’, and there are high barriers to success given factors such as regulation, capital requirements, brand awareness, claims management and 
investment in technology. This means size and scale are important, and this can be seen through the industry consolidation that has occurred over the last 
two decades. The four largest players took more than 50% of premiums in 2020.

However, within this broader trend of industry consolidation, there are additional changes at play. The traditional ‘captive agent’ model has been in decline, 
the ‘independent agent’ model has held steady, while the ‘direct to consumer’ channel has been growing. Progressive is unusual in that it has a strong 
presence in both the independent agent market and the direct market – but these are the areas to be and helps to explain why Progressive (along with GEICO) 
has been taking market share over time. We expect this to continue, with these wider industry dynamics providing a long runway for growth at Progressive.

Ultimately, Progressive is a high‑quality auto insurer which consistently generates high growth and industry‑leading underwriting margins and returns. 
The business enjoys sustainable competitive advantages due to its strong brand, distribution model, scale and underwriting capabilities. Due to economies 
of scale, these competitive advantages will expand as the business grows. And management, who have been with the company for many years, are aligned 
and incentivised to deliver on the strategy.

We purchased Progressive on a price‑to‑earnings multiple of 16 times. Much like Swedish Match, this is at the more expensive end of what we would be 
willing to pay for a business; but this is also a company that generates good returns on capital with plenty of room to grow. The dividend yield is currently 
2.5% and there will likely be share repurchases or special dividends (last year the special dividend was 4.6% of the current market capitalisation). Our fair 
value is $140, providing 50% upside.
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Fund analysis

Sector breakdown (%)

Financials 26.5

Consumer Staples 16.0

Industrials 15.7

Consumer Discretionary 7.2

Energy 6.4

Communication Services 4.9

Health Care 4.0

Information Technology 3.8

Utilities 3.7

Materials 2.4

Real Estate 2.2

Cash 7.2

Country breakdown (%)

United Kingdom 29.3

United States 13.4

Sweden 12.7

Germany 8.0

Italy 6.4

Canada 6.1

France 4.0

Russia 4.0

South Korea 3.8

Denmark 2.8

Japan 2.3

Cash 7.2

Top 10 holdings (%) 1 month total return (%)*

  Weighting Local terms GBP

IWG 6.2 ‑5.3 ‑5.3

Exor 5.4 +8.3 +6.4

BT 4.9 +25.3 +25.3

J D Wetherspoon 4.9 +10.1 +10.1

Philip Morris 4.7 +6.8 +8.0

Investor AB 4.5 +11.5 +9.0

Swedish Match 4.5 +2.8 +0.8

Siemens 4.4 +9.0 +7.2

Sanofi 4.0 +11.3 +9.4

Lukoil 4.0 +9.0 +10.1

Total number of holdings 27

Active share (%)** 93.5

Fund characteristics

 Fund MSCI World

Dividend yield (%)*** 2.7 1.7

Price‑to‑earnings ratio (fwd) 13.7 20.3

*Inclusive of portfolio activity. 
**Active share is calculated using the sum of the absolute value of the 
differences of the weight of each holding in the manager’s portfolio 
versus the weight of each holding in the MSCI World High Dividend 
Yield index, divided by two. 
***Prospective yield of the portfolio before withholding tax. 
All data as at 31 March 2021. 
Source: Oldfield Partners.
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Performance summary of all share classes

 Since launch Since launch
GBP shares 1 month YTD 1 year 06/12/11 30/06/17 3 years 5 years 06/12/11 30/06/17

FI Dist GBP +6.9 +11.6 +45.0 ‑ +31.6 +8.8 ‑ ‑ +7.6

I Dist GBP +6.9 +11.5 +44.5 +148.8 ‑ +8.6 +10.9 +10.3 ‑

I Acc GBP +6.9 +11.6 +44.5 +149.1 ‑ +8.5 +10.9 +10.3 ‑

J Dist GBP +6.9 +11.5 +44.6 +148.7 ‑ +8.6 +10.9 +10.3 ‑

J Acc GBP +6.9 +11.5 +44.5 +148.6 ‑ +8.6 +10.9 +10.3 ‑

MSCI World High Dividend Yield +7.3 +5.0 +21.9 +142.4 +23.0 +8.2 +9.4 +10.0 +5.7

MSCI World +4.4 +3.8 +38.4 +218.7 +47.8 +13.4 +14.3 +13.2 +11.0

 Since launch Since launch
GBP Hedged shares 1 month YTD 1 year 13/07/16 25/06/18 3 years 5 years 13/07/16 25/06/18

J Dist GBP Hedged +7.3 +14.3 +45.5 ‑ +15.5 ‑ ‑ ‑ +5.3

J Acc GBP Hedged +7.3 +14.2 +45.6 +45.1 ‑ +6.6 ‑ +8.2 ‑

MSCI World High Div Yield GBP Hdgd +7.4 +7.7 +31.8 +37.4 +21.9 +7.3 ‑ +7.0 +7.4

MSCI World GBP Hedged +4.2 +6.1 +49.4 +71.5 +35.7 +11.8 ‑ +12.1 +11.7

 Since launch Since launch
EUR shares 1 month YTD 1 year 06/12/11 3 years 5 years 06/12/11

K Dist EUR +8.8 +17.2 +50.9 +150.5 +9.7 +9.3 +10.4

K Acc EUR +8.8 +17.1 +50.8 +151.4 +9.6 +9.4 +10.4

MSCI World High Dividend Yield +9.1 +10.4 +26.7 +144.9 +9.4 +7.8 +10.1

MSCI World +6.2 +9.2 +43.8 +221.9 +14.6 +12.6 +13.4

 Since launch Since launch
USD shares 1 month YTD 1 year 03/01/12 29/11/19 3 years 5 years 03/01/12 29/11/19

L Acc USD +5.8 +12.4 +60.3 +114.5 ‑ +7.9 +10.0 +8.6 ‑

L Dist USD +5.8 +12.4 +60.5 ‑ +14.9 ‑ ‑ ‑ +10.9

MSCI World High Dividend Yield +6.2 +6.1 +35.7 +108.5 +9.3 +7.6 +8.5 +8.3 +6.9

MSCI World +3.3 +4.9 +54.0 +179.1 +25.3 +12.8 +13.3 +11.7 +18.4

Annualised

Annualised

Annualised

Annualised

Performance is calculated net of all fees and expenses and on a total return basis, inclusive of all distributions to unit holders. Charges and expenses are deducted from Capital for A, 
FI and I shares. 
MSCI World index is for comparison purposes only. 
Source: Oldfield Partners.
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Share class details

Share class Dividend type Fees from AMC* OCF** SEDOL Bloomberg ISIN Price

FI GBP Distribution Capital 0.40% 0.59% BZ05NR7 TMOFIGI GB00BZ05NR77 £1.17

I GBP Distribution Capital 0.65% 0.84% B75LT54 TMOVSII GB00B75LT544 £1.82

I GBP Accumulation Capital 0.65% 0.84% B75K5L9 TMOVSIA GB00B75K5L91 £2.49

J GBP Distribution Income 0.65% 0.84% B75KB22 TMOVSJI GB00B75KB221 £1.99

J GBP Accumulation Income 0.65% 0.84% B75M355 TMOVSJA GB00B75M3558 £2.49

J GBP Hedged Distribution Income 0.65% 0.86% BYP7ZY2 TMOVJHI GB00BYP7ZY24 £1.09

J GBP Hedged Accumulation Income 0.65% 0.86% BYYXWV7 TMOVJHA GB00BYYXWV77 £1.45

K EUR Distribution Income 0.65% 0.84% B75L051 TMOVSKI GB00B75L0514 €2.01

K EUR Accumulation Income 0.65% 0.84% B75LBN6 TMOVSKA GB00B75LBN68 €2.51

L USD Accumulation Income 0.65% 0.84% B3ZMR33 TMOVSLA GB00B3ZMR334 US$2.15

L USD Distribution Income 0.65% 0.84% B7B2V88 TMOVSLI GB00B7B2V886 US$2.09

Where fees are deducted from capital rather than income, capital growth may be constrained. 
*AMC ‑ Annual management charge 
**OCF - Ongoing charge figure

Copies of our latest KIIDs and Prospectus for the fund can be accessed via our website, Overstone Global Equity Income Fund – Resources, or for assistance 
please contact info@oldfieldpartners.com. 

Oldfield Partners

11 Grosvenor Place 
London, SW1X 7HH 
United Kingdom

Telephone: +44 (0) 20 7259 1000 
Email: info@oldfieldpartners.com 
www.oldfieldpartners.com

Oldfield Partners LLP is authorised and regulated by the Financial Conduct Authority. The Overstone Global Equity Income Fund is a sub fund of The Overstone Fund, which is an 
authorised investment company with variable capital for the purposes of the OEIC Regulations and approved by the Financial Conduct Authority. This document is only available to 
persons who are Professional Clients as defined by the Financial Conduct Authority. It is not intended for Retail Clients. Oldfield Partners has approved and issued this communication 
for use by the Client. It should not be provided to third parties without the consent of Oldfield Partners LLP. Information contained in this communication must not be construed 
as giving investment advice within or outside the United Kingdom. This document is not a solicitation or offer of investment services. Any reference to stocks is only for illustrative 
purposes and opinions expressed herein may be changed without notice at any time. Oldfield Partners LLP does not warrant the accuracy, adequacy or completeness of the information 
and data contained herein and expressly disclaims liability for errors or omissions in this information and data. No warranty of any kind, implied, expressed or statutory, is given in 
conjunction with the information and data. © 2021 Partnership No. OC309959.

ACD

Thesis Unit Trust Management Limited 
Exchange Building 
St. John’s Street 
Chichester 
West Sussex PO19 1UP

Telephone: +44 (0) 1243 531234

Dealing and administrator details

Northern Trust Global Services Limited

Telephone: +44 (0) 20 7982 2000

https://public-oldfield.huguenots.co.uk/UK-P-SI/Strategy/Global-Equity-Income/Fund/Overstone-Global-Equity-Income-Fund/#/Literature-Share-Classes
mailto:info@oldfieldpartners.com

